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This article aims to see literature studies related to 

financial planning with profitability, and given a 

perception from researchers, The method used in 

this scientific article is qualitative with literature 

studies derived from existing scientific articles 

related to the variables in this study,   This 

scientific article provides reinforcement from the 

findings of literature studies from the literature of 

scientific articles and justification of two variables 

that exist absolutely, especially proprietary articles 

(Blazek et al., 2023) by saying that there is a 

correlation between financial planning variables 

and Profitability, but different objects, where this 

scientific article discusses the new era post covid 

19. Researchers who will conduct research with 

variables in this scientific article can develop 

scientific articles with accompanying variables 

that can make differentiators and new findings 

both quantitative models, theories or research 

objects.  
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INTRODUCTION  
In the midst of the business paradigm transformed by the new normal, 

companies must be aware of the factors that affect their finances. One aspect to 
consider is adjusting the operating budget to changes in consumer habits and 
applicable regulations. In this regard, careful financial planning becomes an 
important foundation for the success of companies, financial planning is 
becoming increasingly important in a world where incomes are rising, people 
are living longer and the financial sector is becoming more complex (Ahmed & 
Salleh, 2016), (Drever et al., 2015) a theoretical model that links financial 
socialization with  responsible and effective financial management through the 
development of literacy, specific cognitive skills, and personality traits that 
promote financial management in adulthood, Although financial planning is 
becoming more complex, it is not so important at academic, organizational, and 
consumer levels (Altfest, 2004).  

Organizations must thoroughly analyze the market situation and trends 
regarding the products or services they offer. This helps businesses understand 
changing consumer needs and preferences in the new normal, reducing  
financial burden is an important goal of integrated financial planning (Fortin, 
2020) stated that financial planning is directly related to company profitability, 
along with opinions from  (Barua & Barua, 2021) With regards to the 
profitability of  the pandemic started, regulators have taken steps to ensure 
financial stability and reduce risks to the banking system. However, it is 
important to understand the impact of the COVID-19 pandemic on bank 
profitability in developing countries, as banks play a key role in Africa's 
resilience and recovery. Careful case-by-case analysis is needed to understand 
the impact of the pandemic on banking.  

Companies must carefully analyze the impact of changing market 
conditions, changes in consumer behavior and economic factors. With the help 
of careful assessment, organizations can identify factors affecting profitability 
and formulate effective strategies. Post-COVID-19 organizational financial 
planning is key to managing ongoing uncertainty. Organizations must consider 
a number of factors such as changing regulations, changing requirements and 
changing operating costs. A well-developed financial plan helps companies 
manage their finances more effectively, prevent risk, and optimize 
opportunities, according to (Suryawan et al., 2021), (Lim & Morris, 2023)  
common notion that profit and optimism respond equally to innovation is 
incorrect during the pandemic. Therefore, we use a multinomial logistic model 
(m logit) to test the CAC framework. This modeling approach allows 
companies to be in one of four possible circumstances depending on their 
profitability and trust profile. The four possible modes are: (1) decline in income 
- pessimism; (2) declining profit optimism; (3) increased profits - pessimism; 
and (4) gain optimism. 

We should note that post-covid 19 financial planning is not only about 
meeting current challenges, but also about laying a solid foundation for long-
term growth and sustainability. Organizations should focus on flexibility, 
adaptability, and innovation in their financial strategies to respond to future 



Indonesian Journal of Business Analytics (IJBA)   
June, Vol. 3, No. 3, 2023: 875-884                                                                                

                                                                                           

  877 
 

changes, according to (Visser et al., 2022) states  the general theory of 
profitability, better indicators and higher satisfaction of company employees 
results in higher returns on initial investments of real estate, capital, or other 
business components in the form of profits.  The descriptions above are 
qualitative phenomena and the results of scientific articles that are used as a 
reference, so the purpose of this scientific article is to see literature studies 
related to financial planning with profitability, and given a perception from 
researchers. 

 
THEORETICAL REVIEW 
Financial Planning  
 According to (Lind et al., 2020)while according to (Setiawati et al., 2018) 
at the individual level, unhealthy financial management can be a sign of lack of 
financial literacy.  
 
Profitability  
 According to (Horngren et al., 2002) profitability is the ability of a 
company to generate profits that exceed the costs and risks inherent in its 
operations. Factors that affect profitability are selling price, production costs, 
operational efficiency and risk management, furthermore according  to (Hanafi 
& Halim, 2012) profitability is a metric that measures a company's ability to 
generate profits at a certain level of revenue, assets, and equity. 
 
METHODOLOGY   

The method used in this scientific article is qualitative with literature 
studies derived from existing scientific articles related to the variables in this 
study, the following will be displayed metric table of scientific articles as below; 

 
Table 1. Metrics 

No Authors Publish  Publisher Year 

1. (Oral & 
CenkAkkaya, 
2015) 

Procedia Economics and 
Finance 23 (2015) 262 – 

266 

 Elsevier BV 

 

2015 

2. (Ahmed & 
Salleh, 2016) 

International Journal of 
Islamic and Middle 
Eastern Finance and 

Management 
Vol. 9 No. 2, 2016 pp. 170-

189 

 Emerald Publishing 2016 

3. (Palaci et al., 
2017) 

Frontiers in Aging 
Neuroscience | 

www.frontiersin.org 
November 2017  Volume 9 

Article 376 

 

www.frontiersin.org 2017 

4. (Setiawati et Academy of Strategic   2018 
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al., 2018) Management Journal 
Volume 17, Issue 4, 2018 

5. (Kumar et al., 
2019) 

International Journal of 
Bank Marketing 

Vol. 37 No. 1, 2019 
pp. 120-141 

 

Emerald Publishing 2019 

6. (Fox & 
Bartholomae, 
2020) 

Financial Planning 
Review. 2020;3:e1103 

 
Willey Library 2020 

7. (Tomar et al., 
2021) 

Journal of Business 
Research 133 (2021) 432–

449 

 
Elsevier Inc 2021 

8. (Sun, 2022) Axioms 2022, 11, 452  MDPI 2022 

9. (Sevriana et 
al., 2022) 

Journal of Islamic 
Accounting and Business 

Research 

 
Emerald Publishing 2022 

10. (Katusiime, 
2021) 

J. Risk Financial Manag. 
2021 (Katusiime, 2021) 

 MDPI 2021 

11. (Shaikh et al., 
2022) 

Sustainability 2022, 14, 
6870 

 
MDPI 2022 

12. (Visser et al., 
2022) 

Cogent Economics & 
Finance, Volume 10, 2022 

- Issue 1 

 
Taylor & Francis 2022 

13. (Paguay.et.al, 
2023) 

RUSSIAN LAW 
JOURNAL Volume XI 

(2023) Issue 6s 

 
 2023 

14. (Lim & 
Morris, 2023) 

Research Policy 52 (2023) 
104623 

 
Elsevier, Inc 2023 

15. (Blazek et al., 
2023) 

Journal of Business 
Research 133 (2021) 432–

449 

 
MDPI 2023 

Source : Researcher (2023) 

 
RESULTS 

The metric table above is in accordance with the purpose of this scientific 
article related to the findings of variables in this scientific article, then the 
scientific article above is the findings of existing literature studies will be given 
the following description of the results; 

Financial Planning variables from the results of literature studies from 
scientific articles found as follows; Study from (Oral &; CenkAkkaya, 2015) 
research results The purpose of this report is to evaluate the risks posed by 
variations in cash flows, according to the example of the company's 2014 
budget, cash flow risk in this situation is calculated. Regardless of whether the 
loan is extended or not, the analysis is carried out with two different scenarios 
to see the liquidity risk of the sample business, the next study from (Ahmed & 
Salleh, 2016) research results Using the hierarchy of needs and financial 

https://www.tandfonline.com/toc/oaef20/10/1
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planning model, an overarching IFP framework is presented that can be used 
by underprivileged communities. It is also recognized that non-poor 
households play a complementary role in providing money for Waqf and 
Zakat, a further study from (Palaci et al., 2017) research results  Both direct and 
indirect effects of parents' financial socialization can be seen in the SPR. In 
addition, the financial behavior of parents serves as a good example for those 
who want to improve financial literacy, decision-making ability, and 
knowledge of SPR, The described FPR variants include every variable, In our 
last section, we discussed the mechanisms by which parental financial 
socialization is positively correlated with financial literacy and skills that  affect 
FPR and  offers several implications and directions for future research. 
 The next study from (Setiawati et al., 2018) community in various 
groups, it is important to identify the construct of Islamic financial literacy, as 
well as its dimensions and indicators, the government and other stakeholders 
can use it as a reference source in political decision making related to the 
implementation of financial inclusion programs, the next study from (Kumar et 
al., 2019)(Kumar et al., 2019) Research results  of women's poor financial 
management and vulnerability to retirement poverty are highlighted in the 
literature on financial planning for women's pensions, developed countries 
have conducted most of the research in this area, the most common type of 
research is empirical studies using regression analysis models, important 
elements for women's financial planning for retirement are also highlighted in 
this literature review,  these include sociodemographic variables, psychological 
theory, financial knowledge, and one's level of strength and economic state, 
subsequent studies from (Fox & Bartholomae, 2020) the results of the study 
summarize and briefly explain how the COVID-19 pandemic affects household 
finances, pandemic stress is considered a short-term or long-term disruption to 
client financial planning and financial problems, client worries, and  The 
practical changes brought about by the pandemic are outlined based on 
qualitative responses from financial planning practices, globally, respondents 
claim that financial planning practices have accelerated the use of 
communication technology as clients face unprecedented stress as a result of 
the evolving healthcare, economic, and political environment in the United 
States, practical suggestions are made based on observations and disclosures 
from the sample  training planner. 
 A subsequent study of (Tomar et al., 2021) results in positive association 
research between future prospects, clarity of retirement goals, financial literacy, 
and social groups supporting appropriate retirement planning behaviors. 
Clarity of future prospects and retirement goals also mediates. Our research is 
aimed at financial planner professionals, advisors, and consumers, a study from 
(Sun, 2022) the results of research perspectives  on management learning and 
growth are the most important factors in respondents' choice of bank wealth 
management. This article also contains implications for management practices, 
subsequent studies from (Sevriana et al., 2022) with research results 
complement key terms that are often used in participatory Islamic economic 
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planning theory as a reference, the most frequently used when combined 
documents are combined into RIS files are financial literacy, financial literacy, 
financial behavior, financial decision making, inclusion  finance, risk sharing, 
and financial discourse.  

The next variable is profitability with findings from; The next study from 
(Katusiime, 2021) the results  of the COVID-19 pandemic research only had a 
significant negative impact on bank profitability in the long run. In general, the 
explanatory variables used in this study had both short- and long-term effects 
on bank profitability, although the effects were not consistent across different 
measures of bank profitability. In the short term, bank profitability is usually 
negatively and significantly affected by non-performing loan ratios, liquidity 
ratios and market sensitivity risks, while government bond interest rates and 
lending rates have a significant positive effect on bank profitability. Moreover, 
the study concludes that short-term bank profitability is likely to remain, albeit 
moderately, suggesting that Uganda's banking sector may not show major 
deviations from the fully competitive market structure. In general, bank 
profitability in the long run is positively and significantly affected by the ratio 
of non-performing loans to real GDP, lending rates and interest rates on 
government bonds, while market and exchange rate sensitivity risks affect bank 
profitability significantly and negatively.  

Surprisingly, according to the study, inflation does not have a significant 
impact on bank profitability in the short or long term, a subsequent study from 
(Shaikh et al., 2022) with the results of research that the capitalization of 
renewable energy companies increased by 150% while revenues decreased by 
2%. However, the capitalization of fossil fuel companies has increased and the 
average growth rate is 35%. The situation in the fossil fuel market is that 
company sales are down 32% while capital is up 35%. This indicates a bubble in 
the non-renewable energy market. The article points out that economic growth 
has slowed in many countries around the world during the coronavirus 
pandemic, but the transition to renewable energy will help improve the quality 
of life of the population and ensure economic growth. 
 The next study of (Visser et al., 2022) research were decided as a neural 
network model, which first predicts utilization and then CCLU based on the 
utilization value obtained, when the model is completed, it will be determined 
whether using CCLU metrics as a management tool to make strategic decisions 
that set limits can result in increased profits, when the CCLU value approaches 
100 (i.e.,  clients are completely satisfied with the new limits and use them at the 
same level as the previous ones), it was found that strategies with CCLU values 
can lead to higher profits, higher KPI scores are connected, (Paguay.et.al, 2023)  
The results  of the financial planning study are directly correlated with the 
profitability of the company, according to annual calculations that predict profit 
growth of 13.59 percent for the 2023 period with  The implementation of the 
plan, this study is directly related to the variables of this scientific article with 
the results that there is a correlation between the two variables. 
 Subsequent studies from (Lim & Morris, 2023) research  results after the 
pandemic, the profitability of early adopters usually returns quickly, our 
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empirical study mainly pertains to developing countries because this is where 
businesses are most likely to adopt incremental innovation rather than global 
innovation, it is best to be careful when extrapolating from our results, future 
studies of (Blazek et al., 2023) The results of  the ROA, ROE and ROS indicator 
research did not experience significant changes between company size classes 
before, during and after the pandemic. Since these companies are heavily 
influenced by government regulations in V4 countries, the change is most 
noticeable in smaller companies in the ROS indicator. The added value of this 
article comes from the analysis of selected profitability indicators in most 
Central European countries and their importance. 
 The description of some scientific articles the results above are related to 
the variables in this scientific article provides a qualitative picture.  
 
DISCUSSION 
 The results of the discussion of the two variables above that the scientific 
articles above are true, the first is financial planning with the findings of scientific 
articles that are described and researchers in this scientific article justify and 
strengthen with opinions that are not much and can provide benefits, for the 
second variable of profitability, there are indeed many of these variables but 
related to the new era post covid 19,  then there is an article that states that the 
variable of financial planning with profitability has a correlation from scientific 
articles (Blazek et al., 2023) 
 
CONCLUSIONS AND RECOMMENDATIONS 

From the results of the discussion above, it is concluded that this scientific 
article provides reinforcement from the findings of literature studies from the 
scientific article literature and justification of two variables that exist absolutely, 
especially proprietary articles (Blazek et al., 2023) by saying that there is a 
correlation between financial planning variables and profitability, but different 
objects, where this scientific article discusses the new era post covid 19. 

Researchers who will conduct research with variables in this scientific 
article can develop scientific articles with accompanying variables that can 
make differentiators and new findings both quantitative models, theories or 
research objects.  

  
FURTHER STUDY 
 This article is expected to add treasures to the financial and other fields. 
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